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Session Title:  
Concurrent Session.  Story Tell, Story Sell:  Sales Through Storytelling.

Craig Harrison
Total Respondents: 14
Years Speaking Professionally:  

0 – 5 Years:  5
6 – 15 Years:  5
16 – 25 Years:  2
26 and above:  1
Years NSA Membership: 

0 – 5 Years:  7
6 – 15 Years:  4
16 – 25 Years:  2
26 and above:  0
CPAE:  0
CSP:  2
Please rate how well this session’s Learning Objectives were met:

1. Learn successful story spines for sharing successes through story
Not Met:  0
Rather Poorly:  0

Met:  2
Very Well:  6
Extremely Well:  6
Not Sure:  0
2. Understand how to transform facts and figures into compelling stories that touch hearts and open purse strings
and wallets
Not Met:  0
Rather Poorly:  0

Met:  2
Very Well:  5
Extremely Well:  7
Not Sure:  0
3.  Leverage archetypal themes and employ proven story formats to tell and sell
Not Met:  0
Rather Poorly:  0

Met:  2
Very Well:  4
Extremely Well:  7
Not Sure:  0

What value did you receive from this session? (circle one)

Very Low:  0
Low:  0
Average:  2
High:  3
Very High:  9

Undecided:  0
What is the best idea you heard in this session that you plan to use?
· Short sweet – sell!
· Three parts to stories
· Simplify my story
· Three steps – the format to story sell – actually try it out with partner
· Power of three
· Shorten the story – stick with results
· The three parts in story telling was presented very effectively
· How to structure my story
Additional comments:

· (Number three) More time on this

· Thank you for sharing

· Thank you!

